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Major Reasons to Study Economics of 
Individual Behavior

• Valuation
– Non-market values (e.g., recreation)
– Value of attributes

• Predict Response
– To economic or other events
– To policy or management actions



Approaches Depends on What’s Being 
Studied and Available Data

• Revealed Preference
– Observe choice behavior

• Purchases
• Actions

• Stated Preference
– Survey Approach



VALUATION CAN BE INFERRED 
FROM OBSERVED CHOICES



Random Utility Illustration
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STATED PREFERENCE





Experimental Economics

• Mesocosm for Economists
– Controlled stylized experiments of behavior
– Can learn what factors influence behavior
– Help us interpret behavior in “real world”

e.g., How do initial conditions in a market 
influence behavior?
Fishermen’s Expo experiment - Auctions



QUESTIONS/COMMENTS?
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